BUYERS :

WORKING WITH AN

ENGEL & VÖLKERS ADVISOR

WE DON'T SIMPLY CLOSE DEALS.
WE OPEN DOORS.

Your home is where you make memories with friends and family. Buying or selling a
home is not only a big financial decision, but an emotional one. It is important that
you find a trusted advisor to guide you through the process.
This province holds a special place in
Nova Scotia is a livable province with
public schools and safe communities.
restaurants, local shops, beaches and
roots in this beautiful province.

my heart. Compared to other parts of Canada,
a low cost of living, short commutes, great
I love being able to share my favourite
tourist attractions with people putting down

The benefits of working with an Engel & Völkers advisor are many! Committed to
exceptional service, the brokerage supports its advisors - and therefore its clients with an array of premium quality business services; marketing programs and tools;
multiple platforms for mobile, social and web; as well as access to its global network
of real estate professionals, property listings and market data.
The invaluable tools and strategies we have at our finger tips to buy, sell and
showcase properties gives my clients a competitive advantage in an increasingly
competitive market.
I look forward to helping you achieve your real estate goals.

Best regards,

Margaret
Margaret Craig
REALTOR® /Real Estate Advisor
Engel & Völkers in Nova Scotia
+1 902 233 0227
www.margaretcraig.evrealestate.com
margaret.craig@evrealestate.com

HOW YOUR ENGEL & VÖLKERS
ADVISOR WILL HELP

Navigate the home buying process from start to finish.
Find the right home, in the neighbourhood you want, at a price you can afford.
Compare your property with similar properties that have sold over the past year.
Find out if you are eligible for government homeownership incentive programs.
Assess mortgage products and types of lenders to see what fits your needs.
Negotiate purchase price and contract terms, such as date of possession, required
repairs, included furnishings or equipment.
Direct you through complex contracts.
Find qualiﬁed professionals, such as lawyers, home appraisers and home inspectors.
Plan for closing costs and other related expenses.

STEPS TO HOME OWNERSHIP

Determine what you want. Think long term. What kind of home do you need now and
will you need in 5 to 10 years? Consider location and neighbourhood; size of property
and home; type of home (detached, duplex, condo); any special features you want or
need (accessibility or efficiency upgrades) and so on.
Secure a pre-approved mortgage. Meet with your broker or lender to start the
mortgage pre-approval process. A pre-approved mortgage tells you how much you
can afford; your interest rate; how your monthly mortgage payments will look. This
can help you refine your search.
Find your dream home. We'll review the market to see what's available and what
properties meet your requirements. We want to make the best use of your time and
be realistic according to the information from your pre-approval process.
Make an offer. We will consider how long the property has been on the market and
fairness of price. Your offer may be contingent on inspection and/or sale of your
current home. The seller either accepts, rejects or counters the offer for your
consideration.
Inspections. Hiring an inspector is almost always a must. If your inspection reveals
major problems, you can negotiate those repairs with the seller before your deal
closes, or legally withdraw your offer. Inspections may include building, septic,
sewer, radon and water quality.
Moving preparations. Line up utilities and other services like phone, cable and
internet. Forward your mail and hire a moving company.
Closing day. This is the day you legally get possession of the house. Your lawyer
completes the paperwork (so the home is in your name), payments are finalized and
you receive the deed and the keys.

THE FINE PRINT

Beyond the general steps to homeownership, there are two significant details,
beyond the purchase price, to be aware of: (1) the downpayment and (2) additional
costs.
The downpayment. In Canada, you’re required to put down a prescribed percentage
of your home’s total purchase price. The percentage varies depending on the price
of your home:
Additional costs.These can include home inspection and appraisal fees; insurance
costs; land registration fees; prepaid property taxes or utility bills (the buyer
reimburses the seller or builder)legal or notary fees; potential repairs or
renovations; moving costs; furniture; GST/HST on a newly built house or mortgage
loan insurance.

CLOSING COST GUIDELINES

The following is a list of approximate costs associated with buying a home. The total
amount needed is your downpayment plus generally between 3% and 5% of your
total purchase price.
I recommend contacting the appropriate professionals to get more precise quotes in
relation to your particular purchase.

Activity

Timing

+/- Cost

Appraisal (bank may cover)

2 to 5 days after accepted offer

$ 300 to 600

Water test

2 to 5 days after accepted offer

$ 60 to 200

Home inspection

2 to 5 days after accepted offer

$ 350 to 550

Home insurance

Before closing

$ 500 to 2,000 per year

Location certificate / title insurance

2 to 3 weeks prior to closing

$ 350 to 900

Mortgage application fee

At closing

$ Variable

Legal fees & disbursements

At closing

$ 750 to 1,500

Fuel / oil adjustments

At closing

$ 800+ based on current rates

Tax adjustment

At closing

6 months worth

Condo fees (if applicable)

At closing

1 to 4 months worth

Deed transfer tax

At closing

1.5% of purchase price (varies by area)

THE BUYER DESIGNATED
BROKERAGE AGREEMENT

Buyer designated brokerage agreements capture the roles, responsibilities and
obligations of both the buyer and the brokerage. This ensures both parties
understand their contractual obligations and have the right expectations for their
home buying process.
When you list your home, you sign a contract with the brokerage to represent you in
the sale of your home; when you purchase a property, you should be afforded the
same level of representation, as purchasing a property is a huge investment. That is
why the buyer designated brokerage agreement outlines all of the services the
advisor will or can provide.
Buyer designated brokerage agreements were deemed mandatory for all brokerage
models in Nova Scotia effective January 1, 2017. If you are from outside Nova Scotia,
this may be a new concept for you so I am happy to explain the agreement and all of
its benefits to you, the buying client.

TESTIMONIALS

"You can guarantee that they'll jump to the call when you have any questions, or
need clarification. They understand that this is the single most expensive
transaction you may ever make, and walk gently with you until everything feels
right."
"The advisor came so well prepared and had an incredible amount of information
not only about the local market, but where my property sat within that market.
Adding to this information was the transparent, no fluff delivery, and a property
pricing strategy that made sense and I could understand."
"Communication from both the advisor and the office was professional, timely and
courteous. They were always more than happy to work around me and I was always
kept in the loop in regard to what was going on."
"They know this province. Their selling price analysis was a precise exercise in
which their knowledge of the neighbourhood provided insight into the our
market.This resulted in a final sale very close to our asking price and well above our
original expectations. In addition, they knew how to market our home. The pictures
on our listing made us almost regret selling the place!"

Engel & Völkers is one of the world’s leading service companies specializing
in the brokerage of premium residential property, commercial real estate,
yachts and aircrafts. Based in over 800 locations with more than 11,000 people
operating in 30 countries and on four continents, Engel & Völkers offers both
private and institutional clients a professionally tailored range of services.

